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Pe3rome

MapkeTvHroBute enHOCTU NO CBOSATA CLLUHOCT MOXe Aa 6baaTt pasrrnefaHu kato cpecTBo 3a ynpa-
BreHve, uMalLm 3a Len Aa nosuwiaT cnocobHOCTTa Ha 3eMefeNiCKOTO CTOMaHCTBO A4a OTFOBOPU Ha BbHLUHM-
Te ycrnoBusi 3a 6usHec. 3a ga 6baaT MapkeTUHroBUTE AEMHOCTM MbIIHOLEHHW, Te TpsabBa aa ce 6asupar Ha
NPOCTPaHeH aHanu3 Ha BbTpeLLHaTa 1 BbHLWHaTa busHec cpeaa, Aa ca OCUIrypeHu C HYy>XHUTe pecypcn n aa
ca cbrnacyBaHu ¢ ocTaHanute 6usHec AeNHOCTU, U T.H.

LlenTa Ha HacTosLaTa cTatns e Aa ce onpeaensaT ynpaBfeHCKUTE pelleHns Ha 3eNeHYyKonpon3Boau-
TenuTe Npy U3NbrHEeHNe Ha MapKeTUHIOBW AENHOCTU.

OCHOBHUTE MapKeTMHIOBM AEVHOCTY B ypaBreHcku obnacTu ca: npu HabassHe Ha nHopmaums 3a na-
3apHUTE TeHAEHUUM 3eNeHYyKONPOoM3BOANTENNTE pa3untaT Ha CBOMTE KONeru 1 4ocTaByvLmMTe CU Ha Cypo-
BMHW; OCHOBEH KpUTEpWUii Npy onpegensHe Ha A0CTaBYMK Ha CypOBUHM 3a NPOM3BOACTBOTO € LieHaTa; KaTo
Han-Ba)xkHa NPOAYKTOBA XapaKTepuCTMKa ce OnpeaensaT HUCKMTE pasxoaM 3a MPOM3BOACTBO Ha eAuHuua
NPOAYKT; KaTo Han-cuneH LeHoobpasysall, akTop ce pa3no3HaBa KOHKypeHUMsiTa Ha nasapa, KoeTo 3a-
TPyAHsBa NpOBEXAaHe Ha CamMOCTOsATENHa LieHOBa NOonMTKKa; roToBa NpoayKumsa ce peanusmpa Han-yec-
TO Ypes ObSIrK BEpUrn 3a peanusauus, kato npy n3bopa Ha nocpeaHUUM BoAeLM ca LeHaTa U Ha4YMHBT Ha
nnallaHe; 3eneH4YyKonpon3BoanTenuTe N3non3eaTt NMNYHMUTE Npoaaxbu kKaTo OCHOBHO CPEACTBO 33 KOMYHU-
Kauus C KIMeHTUTe CU.
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Abstract

Marketing activities can inherently be seen as a management tool aimed at increasing the ability of the farm
to respond to external business conditions. In order for marketing activities to be complete, they must be based
on a comprehensive analysis of the internal and external business environment, be provided with the neces-
sary resources and be consistent with other business activities, etc.

The purpose of this article is to determine the management decisions of vegetable growers in the imple-
mentation of marketing activities.

The main marketing activities in management areas are: vegetable growers rely on their colleagues and
suppliers of raw materials to obtain information on market trends; the main criterion in determining the supplier
of raw materials for production is the price; the most important product characteristic is the low cost of produc-
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tion per unit of product; the strongest pricing factor is the competition on the market, which makes it difficult to
conduct an independent pricing policy; the products are most often sold through long sales chains, the price
and term of payment leading in the selection of intermediaries; vegetable growers use personal sales as the

main means of communication with their customers.

Key words: resources; product; price; distribution; communication

Crparernuecku usmMepeHus npu
MJIaHupaHe HA MAPKEeTHHTOBUTeE
AeHHOCTH B 3€JIeHYYKONPOU3BOACTBOTO

[TnarupaHeTo HA MAPKETUHTOBUTE JEHHOCTH
ce 0asupa Ha siCHO AepUHUPAHU LeNH, aKypaT-
Ha OLICHKA Ha BbHIITHATa OM3HEC cpefia U peajuc-
THUYEH aHAJIN3 Ha BBTPEITHUTE BH3MOXKHOCTH Ha
3emenenckute npousBonutenu (Boevsky, 2020).
Te3u Tpu eneMeHTa ca OCHOBHU 3a YCIIEIIHOTO
U3II'BJIIHEHUE HA ISTHOCTHUTE, 3aI10TO:

1. letinocTuTe TpsiOBa A2 OBIAT peaTMCTHY-
HO nM30paHu Ha 0a3ara Ha BBTPELIHUTE HAJINY-
HU ¥ IOTEHLIUATHU PECYPCH, K BB3MOKHOCTH Ha
3eMeqenckuTe npousBoguTenu. C Ipyru aymu,
MpecieBAHETO U MOCTHUTAHETO Ha IEeJTUTE JAa
Obsie 0a3upaHO Ha KITFOYOBH CHUJIHU BBTPEIIHU
CTpaHHU.

2. [lefinocTuTe TpsiOBa 1Oa OTroBapsAT Ha
BBHIIIHATA CpeNa, Thil KaTO CEKTOPHT (YHKITU-
OHHpa B YCJIOBHS HA CUJIITHO AUHAMHUYHA, KOHKY-

penTHa cpena. [lo-cnennanto, Te TpsiOBa 1a u3-
IpafsT IPEeAUMCTBA IIPU CHIIECTBYBAHETO CU U/
WJIM BB3MOYKHOCTH JIa ITPOTHO3MPAT, TTPEIBUXK-
JaT ¥ MUHHMM3HUPAT HEOIaronpusTHOTO Bb3-
JEUCTBHE HA BHHIIIHUTE (DAaKTOPH.

3. leiiHocTuTe TpsiOBa BHUMATEIHO /1a ObJaT
IUTAHUPAHU U aKypaTHO U3I'bJIHSABAHMU.

@OKYCHT TYK € BbpXY PEAIMCTHUYCH aHAIIN3
U OIICHKA Ha BBTPEIIHATA CPe/ia Ha 3eMEICIICKU-
T€ CTONAHCTBA — €IMH OT OCHOBHUTE €JEeMEH-
TH, TPElONpEAENAIN HelHus ycrex. Boyrper-
HUSAT aHAJIN3 € TPYJAEH, Mpeau3BuKaresieH. Toit
BKJTIOUBA EKCIIEPTHU U CTOMHOCTHU OIICHKH; aJI-
TEPHATUBHOCT — 3aMsiHa U U300p; OOEKTUBHH U
CTaHJAPTH3UPAHM aHAJIN3U. 3a ChKaJIeHUe I10-
HSIKOTa MEHUJKBPUTE MPHU MPOBEXKIAHE HA Bb-
TPEUIHMs aHaJIU3 HAOIAraT Ha JIMYHMS, TIepco-
HajeH u300p. CUCTEMHMST BBTPEIICH aHAU3
TpsiOBa Ja BOIM O OOEKTHUBEH Mpodui Ha CTO-
MAHCTBOTO, KOMTO € CBIIHOCTTa B Pa3BUTHETO

[Tazapna cpena / Market Environment

IToBenenue Ha

WHIUBH/YATHO paBHHIIIE /
Individual behaviour

ITocTurane Ha

3eMeneICcKu LEJINTE Ha
;pOI/BBOIII/ITCJI / [loBesieHuE HA IPYMOBO 3EME/IETICKHsI
armers % papHumIe / IPOU3BOJUTEN /

Behaviour in group

Realization of

goals

IToBenenue Ha

OpraHU3alHOHHO paBHUIIE /
Organizational behaviour

®wur. 1. Mogmen 3a u3ciaeIBaHe Ha TIOBEACHUE HA 3eMEACIICKH ITPOM3BOIUTEI

Fig. 1. Model for examining a farmer’s behaviour

Mzmounux: Coocmeena. / Source: Own.
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Ha peaJUCTUYHU U €PEKTUBHU CHBMECTHH Map-
KETUHTOBU JICHHOCTH.

[Ipumepen monen 3a U3cie/IBaHe Ha MOBeEe-
HUETO, KOWTO 00XBAIlla TPUTE PaBHUIIIA, TOCOYEC-
HU TI0-TOpe, € MpecTaBeH Ha dur. 1.

Ot ¢urypa 1 Moxe na ce HarpaBU 3aKIIIO-
YEeHHE, Y€ BCEKU 3EMECNICKU MPOU3BOAMTET,
3a J]a MOCTHUTHE IIeJUTe CH, TpsOBa Ja M3rpa-
I CBOE OPraHW3allMOHHO TTOBEICHHUE Ha BCSIKO
OT TPUTE PABHUINA U Ja TU ChITIACyBa TIOMEXK-
ny uM (Anastasova-Chopeva, 2020). [ToBenenu-
eTo ce (hopMupa moj BB3JCHCTBUE HA CpefiaTa, B
KOSITO (PYHKITMOHUPA 3€MEIEJICKOTO CTONAHCTBO
(Dirimanova, Radev, 2017). Bnusnue oka3Bar
paszHooOpa3Hu (aKToOpu (MKOHOMHYECKH, TEX-
HOJIOTMYHU, KYJITYPHH U JIP.), KOUTO OMPENEIISIT
e(peKTUBHOCTTA Ha OPraHU3alMOHHOTO TOBEIE-
nue (Yovchevska, 2015).

CeBpeMeHHaATa ma3apHa cpefla Ha arpapHUs
OM3HEC € M3KJITIOYUTETHO KOHKYPEHTHA, a I1o0a-
TU3aUsATa ONpeelis B He MajiKa CTEIeH HEero-
BUs HauuH Ha ¢pyHKImonupane (Hukomnos, AHa-
cracoBa, Panes, bopucos, 2015). ToBa mocTass
BBIIPOCA 33 U3rpaXKIaHe Ha €(DEKTHBHU U JKH3-
HECIIOCOOHU TIPOHM3BOACTBEHU CTPYKTYpU (Op-
TaHMU3aIMH), KOUTO YCHBBPIICHCTBAWKH CBOETO
yIpaBlieHHe, pa3BUBAT MOTEHIIMAI C OTJIEH pas-
BUTHETO UM B JBJIFOCPOYHA NIEPCIIEKTHUBA.

VYpaBieHUETO HaA 3eMeNIETICKUTE CTOMTAHCTBA
TpsiOBa J1a ce CIpaBH C JBE OCHOBHU IPEIU3BU-
karencTa. [IbpBOTO ce OTHACs 0 TOBA OpraHu-
3alMsITa 1a ce aIafTUpa KbM BhHIIIHATA (00KPB-
’KapallaTa) cpefa. 3eMe/IelICKOTO CTOMAaHCTBO €
,,OTBOPEHA" CUCTEMA, KOATO CH B3aUMOJICHCTBA C
€JIEMEHTHUTE Ha BbHIIHATa cpena. CTomaHcTBO-
TO Ype3 CBOSITA CTPYKTypa U CTPATErusi ThPCH
HAYWH J1a ONITUMU3MPA TE3U CBOM BPB3KH (OM3-
HEC OTHOILIEHUS), 3a Ja MOCTUTHE CBOUTE Opra-
HU3AlMOHHU Tienn. Taka cTHrame JI0 BTOPOTO
MIPEIU3BUKATEIICTBO, OTHACAIIO C€ JI0 BBTPEII-
HAaTa UHTETpaIys Ha MPOIECUTE, KOUTO TIPOTH-
Yar B camMaTa opranuzaius. Tyk cTaBa BBIIPOC 3a
B3€MaHE Ha PEUICHHS OTHOCHO INPOU3BOJICTBO-
TO, MapKETHHTA, IIepCoHaa, puHAHCUTE. JIBeTE
MIPETU3BUKATEIICTBA Ca B HEMPEKHCHATO B3aNMO-
JIENCTBUE TOMEXKIY CH, ThH KaTO MU3MEHEHUATA
BBB BBHIITHATA Cpefa perueKTupar BbPXy TOBa
KaKBO C€ CTyuBa B OpraHu3aIusiTa. 3eMeIeICKu-

TE TIPOU3BOUTEIH CE XapaKTePU3UPaT eTHOBpE-
MEHHO C I[I/I(l)epeHI_II/IaL[I/ISI 1 B3aUMO3aBHUCUMOCT
MIOMEX]Ty CH, KOETO MOXKe Jia Ob/ie IPEAIOCTaB-
Ka KaKTO 3a KOH()JIMKTH, TaKa W 3a CHTPY/IHU-
yecTBO (CtoeBa, Briruera, 2016).

NnenTudunupane Ha MApKETHHTOBUTE
TeHHOCTH

MapkeTUHIOBUTE IEMHOCTH IO CBOSITA ChIII-
HOCT MOJKE J1a ObJIaT pas3riieaHn KaTo CPEICTBO
3a ympaBJeHHe, UMAIIX 32 11eJ1 Ja MOBUIIIAT CII0-
COOHOCTTA Ha 3eMEIEIICKOTO CTOIMAHCTBO J1a OT-
TOBOPH Ha BBHHIITHUTE YCJIOBHUA 3a OM3HEC. 3a 1aa
ObJaT MAPKETUHTOBUTE JICHHOCTH IIBJIHOIICHHH,
Te TpsiOBa Ja ce Oa3upar Ha MPOCTPAHEH aHAIIN3
Ha BBTpEIIHATA ¥ BhHIIHATA OM3HEC Cpefa, a ca
OCUTYpEeHa C HY>KHHUTE PEeCypcH U Ja ca ChIJa-
CyBaHU C OCTaHAJINTE OW3HEC JICWHOCTH, W T.H.
(Nikolov, Boevsky, Borisov, Radev, 2020)

MapkeTrHTrOBaTa KOHIICIIIUS HA YIIPABJICHUE
W3WCKBA JIa C€ M3MBIHABAT ONPEACTICHU MapKe-
THUHTOBU JEMHOCTH, KOHMTO CBICHCTBAT 3a IIO-
JNoOpsiIBaHE HA YTPABJIICHUETO HA 3EMENEIICKU-
Te cTorancTBa. OCHOBHUTE MapKETUHTOBH JICH-
HOCTH B YIIPABIICHCKH 00JIACTH ca MPEICTaBeHU
B Tabn. 1, Bb3 OCHOBA Ha M3ITBIHIBAHUTE Map-
KETUHTOBH JICHHOCTH M MPUJIAaraHETO Ha MapKe-
THUHTOB TIOJIXO/T B YIIPABJIEHUETO HA 3€MEICIICKH-
T€ CTONAHCTBA.

MapkeTHHIOBY pPelIeHUs HA
3€JICHYYKONPOU3BOAMTEJINTE 10
yIPaBJICHCKH 00J1aCTH

VYIpaBiIeHHETO Ha 3eMEICIICKUTE CTOITAHCTBA
ChOOpPA3HO Ma3apHaTa cpela M3KUCKBa Ja Obaar
B3EMaHU YIIPABICHCKH PEIICHHU S, KOUTO OKa3BaT
BIIUSIHUE BBPXY (PYHKIIMOHHpPAHETO HA UENHUS
OusHec. TakbB THIT PEIICHUS CE ONPEICIIAT KaTo
MapKETHHTOBU W TIOKA3BaT KaK 3€MEIEIICKHST
CTOIIAHWH MHTCPIPETHUPA MA3APHUTE CUTHAIIN U
UM OTTOBaps, 3a JIa OCUTYPHU CBITIACYBAHOCT Ha
Ou3Heca ¢ ma3zapHaTa CUTYallus.

Hugopmayuonna ocrnosa na o6usneca

Baxna 6a3a 3a ycnenHo pa3BuTHe Ha OU3HeC
€ HIMYUETO Ha JOCTAThYHA IO KOJIHMYECTBO U
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Tadauma 1. MapkeTHHTOBH JICWHOCTH TI0 YIIPABICHCKH 00JIacTH

Table 1. Marketing activities by management area

YupasJjieHncka obaact /
Management area

MapkeTHHIOBH AeiiHOCTH /
Marketing activities

1. Madopmarust / Information

Topcene Ha nndopmarust 3a mazapa / Search for market information

Wurepec xbM nHoBanmy / Interest to innovations

2. Pecypcu / Resources

Habassine Ha pecypcu / Resource sourcing

busnec B3anmooTHOIeHus ¢ gocTapunnute / Business relationships with

suppliers

KauectBo Ha pecypcure / Quality of resources

3. Ipoxykr / Product

Copr 3a oTmiexaane / Variety

Xapaxkrepuctuku Ha npopykrute / Features of products
Mapka Ha nipoaykra / Product’s mark
OmnakoBka Ha npoxykra / Package

4. Ilena / Price

IenooOpa3yBasue / Pricing

Ienosa nuckpumuHaiust / Price discrimination

5. Ilpomonust / Promotion

Komynukanus ¢ kymyBaunte / Communication with buyers

VYpasieHue Ha KoMmyHuKairoHauTe kanaau / Control of communication

channels

Crparerns 3a komyHukanus / Communication strategy

6. uctpubymuus / Distribution

Opranmsupane Ha quctpuOynusaTa / Organization of distribution

Busnec B3anmooTHoIeHHs ¢ mocpeanunute / Business relationships with

intermediaries

7. Kontpon / Control

Cucrema 3a KOHTPOJI Ha U3IIBJIHCHUETO HAa MAPKETUHIOBUTC ,HeﬁHOCTPI /

System for monitoring the implementation of marketing activities

Mmounux: Cobemeena. / Source: own.

KauecTBO MH(opManus 3a Ma3apHUTE TEHJCH-
I[UU BHB BCEKU €IMH MOMEHT. ['05151M Opoii oT aH-
KeTUPaHUTE Jula — 74 1yIln, 3asBsiBaT, 4e€ Thp-
cAT nH(OpMaLKs U ca 3all03HATH C Ma3apHUTE
TEHJICHIMH. 3€JIeHUYKOIPOU3BOJUTEINUTE U3-
MOJI3BAT Pa3HOOOPAa3HU U3TOYHULIM HA UHDOP-
Malusi, KaTo Hal-uecTo ce J0BepsBaT Ha KO-
JIETUTE, TOCPEAHUIIMTE U Ha CBOUTE IOCTABUMIIH
Ha cypoBuHU (¢ur. 2). [Ipodecnonanuure aco-
ALK TIPEAOCTaBAT MH(POpMAIHs eTUHCTBE-
HO Ha CBOUTE YJICHOBE, TaKa Y€ TO3M M3TOUYHUK
€ HaJIeXKIeH, HO cIab0TO My TI030BaBaHE CE AbJI-
KM Ha (akTa, ye MaJIKO MPOU3BOAMUTEIH uJie-
HyBaT B 10100HU opranu3auuu. [lpaBu Bneuar-
JIEHWE MAJKOTO IPOU3BOAUTENHN, KOUTO pa3uu-
TaT Ha JBbP)KAaBHUTE CTPYKTYPH (MUHUCTEPCTBO,
CTaTUCTUYECKH WHCTHUTYT), KOETO € IMOKa3aTel
3a cabo J0Bepre KbM IMPENOCTaBIHATA OT TIX
nazapHa uHpopmarmsi.
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OcBen uHbpoOpMaIys 3a Ma3apHUTE TEHICH-
AU 3€JIEHIYKOMPOU3BOIUTENHN THPCAT WHDOP-
Mamys 1 3a nHosauuu. Hax 2/3 or 3amuranure
JULA MPOSIBABAT UHTEPEC KbM WHOBALIMHM U CE€
MHTEpECYBaT OT TSIXHOTO IpHUJIaraHe B CBOATA
CTOIAHCKa AEHOCT. Hali-cuiieH nHTepec mpous-
BOJMTEIUTE MPOSBSIBAT KbM WHOBALIMH, CBBp3a-
HU C TIPOU3BOJICTBEHUSI MPOIIEC U PeATH3AIUATA
Ha CBOUTE MPONYKTH. 3HAYUTEITHO MO-CJ1ad € UH-
TepechT KbM MHOBAIIMH B 00JIACTTa HA yIIpaBlie-
HUETO Ha IMepCcoHajia U aIMUHUCTPATHBHOTO 00-
CITy’KBaHE Ha OM3Heca.

Habaeane na pecypcu

OcurypsiBAaHETO Ha MPOU3BOJICTBEHHS IPO-
1ec ¢ HeoOXOJUMUTE CYpPOBHHU W MaTepUalu
€ BayKHa YacT OT yIIpaBJieHCKaTa paboTa Ha 3e-
MeJIeJICKHSI cTonaHuH. YacTHUTEe (hupME ca oc-
HOBEH JIOCTaBYMK HA CYPOBHHH U MaTCPUAIH 32
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71% oT aHKeTHpaHWTE MPOU3BOJUTEIH HA 3e-
nenuyuu (dur. 3). Tesu pupmu umart cuIHO pas-
BUTH THPTOBCKU OTAENU U PaOOTSIT MHOTO aK-
THUBHO CHC 3€MEIEICKUTE TPOU3BOIUTEIH, KOE-
TO O0sICHSIBA BOZICIIMS UM cTaTyT. [locpenHumnu-
T€ ca OCHOBEH J0CTaBYMK 3a 14% oT aHkeTupa-

HUTE 3€MEeJIeTICKU CTOMaHCTBa. Ta3u mpakTHKa e
OTHOCUTEITHO HOBA 3a Ma3apHara cpeia B boira-
pusi, HO OBbp30 HaOWpa MOMYJISPHOCT C Pa3IIn-
psIBaHE Ha MpEIaraHeTo Ha OBJITApCKH TIIOI0-
BE€ U 3€JICHYYLU Hali-B€4e OT ThPIOBCKUTE BEPU-
ru. To3u nporec Moke J1a mpu1o0ue oIe 1mo-3a-

4 I
CTaTUCTUUECKU MHCTUTYT [ statistical
19
office
MUHWUCTepcTBO / governement 6
meauu / media 35
acouwmauma / association 38
aocTaBumnum / suppliers 47
nocpeAHULM, ThPrOBCKK Bepurn /
49
traders
koneru /colleagues >6
1 1 1 1
0 15 30 45 60 75 90
. S
Our. 2. I3TouyHUIM Ha MTHPOpPMAIIHS 32 Ta3apHUTE TEHICHIINH
Fig. 2. Sources of information on market trends
Hszmounux: Cobcmeeno ankemno npoyusane. / Source: Own survey.
e ~
nocpegHuum, acoumaumna,
ThbProBCKU rpynaHa
BEPKUIK / npovssoauTesin
traders / associations
14% 6%
Hay4HH
WMHCTHUTYTKU K
yHusepcutetu [
scientific
organizations
9%
. S

@wr. 3. JlocTaBunny Ha CYpOBHHU M MaTeprau

Fig. 3. Suppliers of raw materials

Hszmounux: Cobcmeeno ankemno npoyugae. / Source: Own survey.
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BBPIIEH BU/Jl, AKO B HETO CE€ BKJIIOYAT HAYYHUTE
UHCTUTYTH U YHUBEPCUTETUTE. 32 MOMEHTA UH-
TepechT KbM TX € ciabd. Ensa 9% ru nznonssar
KaTo JIOCTaBYMUIIU, KOETO MOXKeE J1a c€ 00SICHU ChC
crabaTa akKTHBHOCT Ha T€3W MHCTUTYLIUH J1a pa3-
BUBAT OM3HEC U Ja THPCAT KIUEHTH. MHOro Hu-
CBK JsUI KaTo JOCTaBYMIIM UMaT MpodecruoHal-
HUTE acOLMAIIMK U I'PYTHUTE HA TPOU3BOAUTEIIN-
T€, T€ ca IOCTaBUMIIM camo 3a 6% OT aHKeTHpa-
HuTe. OUeBUIHO U TYK MMa MOTEHIMANI 3a pas-
BUTHE.

WHuTepec mpeacTaBisBaT KPUTEPUUTE, Bb3
OCHOBA Ha KOUTO 3€JIeHYYKOIPOM3BOAUTENIN U3-
Oupar cBoute noctaBUMIM. OCHOBHUST KpHUTE-
pHii, KOWTO Ce M3IONI3Ba 32 U300p Ha JIOCTABYWK,
e neHara — 62 ymu uim 2/3 ot 3anuTaHUTe Oll-
penendr eHaTa KaTo KputuueH daxrtop (pur. 4).
TBpceHeTo Ha HaW-M3TrOIHATA IIEHOBa odepTa €
OOSICHUMO OT IJIe[IHa TOYKA Ha CBIIHOCTTA Ha
3eMeieNICKUs OM3HEC, HO MPHU €BEHTYAJIHO Mpu-
JaraHe Ha MPUHIMIIATE Ha 00aBSHE HAa CTOM-
HocT. [lpu u36op Ha noctaBuunuTe O6U TpsOBa-
JI0 Ja ,,HaTexaBaT npyru (HakTopH, HAIIpUMED
Ka4eCTBOTO M CIEIUAIHUTE XapPaKTEPUCTUKU
Ha JIOCTaBSHUS IPOAYKT, KOUTO KbM MOMEHTA
ca Ba)KHM 3a I10-MaJIKO OT II0JIOBUHATA OT aHKe-
TUpaHUTe JIMLA. JIOMbIHUTEIHUTE YCIYTH U ca-
Mara JI0CTaBKa ChILO UMAT NOTEHLHaJl B IIpolLie-

ca Ha J100aBsHE Ha CTOWHOCT, HO MaJKO OT aH-
KETUPAHUTE JIUIA TH Pa3TJIekKIaT KaTo BOJCIIN
npu u3bopa Ha noctaBuuk. [IpaBu BriewariaeHue
1 TOBA, Y€ HE MaJIKa 4acT — 44 3eMeeNICKU Mpo-
W3BOAMTEINH, MPEANOUUTAT JOCTABUMIU, KOUTO
UMaT KOPEKTHO OTHOIEHHE KbM TsiX. M3rpax-
JTAHETO HAa TPOAYKTHUBHU OHM3HEC B3aMMOOTHO-
IIeHUs Ha 0a3a B3aMMHO 3a4MTaHE HA MHTEPE-
CUTE U CIa3BaHE Ha JIOTOBOPKUTE € YacT OT Lisi-
JIOCTHUS TPOIIeC Ha J0OaBSHE Ha CTOWHOCT.
3anuTaHu AaJiy ca IOBOJIHH OT KaUeCTBOTO Ha
JIOCTaBSTHUTE CYpOBUHU U MaTepraliv, Hal-romis-
Ma rpyna — 47 3eJIeH4yKOIPOU3BOAUTEIH, OTTO-
BapsIT, Y€ ca yJOBJIETBOPEHU KaTo Lsio. Jdpyru
26 NpOU3BOIUTENH Ca HATBJIHO YJIOBJIETBOPEHU
W HSMaT HUKAaKBHU 3a0enexku. A 3a 19 mpousso-
JIUTEITN JOCTABIHUTE CYpPOBUHU U MaTEPHAITH HE
ca ¢ He00XOIMMOTO KayecTBO. Bcuuko ToBa 1aBa
OCHOBAHHE J]a CE TIOCOYH, YE HSAMA CHILECTBEHU
MpoOJIeMH C Ka4eCTBOTO Ha CYPOBUHUTE U MaTe-
pHanTe 32 3eJICHYYKOIPOU3BOIUTEIIHTE.

IIpodykmoeu pewenus

Bizemanero Ha mpaBUJIHU TPONYKTOBU pe-
HIEHHS] € BAXXKHO 3a I[JIOCTHOTO OpraHu3upa-
HE U yIpaBJICHUE Ha CTOMaHcKara JeiHoCT. 3e-
JICHYYKOITPOU3BOJIUTEINTE BCSAKA FOJMHA pellia-
BaT KaKBO J1a OTTJICKIAT H MOraTt Obp30 Ja mpo-

N

~
AoctasKa / term of supply H 32
AONBAHUTENHK yoenyrk / supplementary _ 37
services
KOpEeKTHO oTHoWweHue f good inetraction _ A4
ueHa / price 62
T T T T T
0] 15 30 45 60 75 90
A/

Owur. 4. Kputepun 3a n300p Ha TOCTaBIUK
Fig. 4. Criteria for selecting a supplier

Hzmounux: Cobcmeeno ankemno npoyusane. / Source: Own survey.
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MEHST CBOSITa IIPOU3BOJCTBEHA IIpOrpama, cop-
Ta Ha 3€JICHYYIINTE, Bh3MOXKHOCT 32 UJICHTH(U-
[MpaHe Ha MPOAyKTa U OTIMYaBaHE MpPU HEro-
BOTO IIpe/yiaraHe Ha rnas3apa. AHKETHUpaHUTE 3e-
JIEHUYKOIIPOU3BOJIMTENN 3asBABAT, Y€ Hail-uec-
TO CAMOCTOSITEIIHO, O€3 Uy’K/1a Hameca UM MHe-
HUE ONpPEAeNsAT KaKBH COPTOBE Ja OTIJIeXK[AT.
Cpl110 Taka CbBETBAHETO C KOJIETH HIIM €KCIIEPTH
ce MpakTHUKYBa Npu u3dopa Ha copT. Te3u 3eme-
JIEJICKU CTONAaHCTBA, KOMTO UMAT CKJIFOUEHH J10-
TOBOPH 3a peasn3alusi, UMaT BKIIIOYEHA Kiay3a
3a COPT Ha MPOAYKIMATA. TakuBa JIOTOBOpHU ca
CKIIFouniu 16% OT aHKeTUPAaHUTE TPOU3BOIUTE-
11 Ha 3eneHuynu. Hail-psiako ce mpakTHKyBa KO-
OpJIMHUPAHO (CHBMECTHO) OIPEENIsIHE Ha copTa
Ha 3€JEHYYLUTE OT Ipyla 3eJ1€HYyKOIIPOU3BO-
autenu. O4eBUHO CAMOCTOATETHOTO BOICHE Ha
3eMeICTICKUsI OM3HEC € TpeNrnounTana ¢gopma u
CBIJIACYBAHETO Ha MPOU3BOACTBEHUTE AEHHOCTU
01 OMII0 BB3MOXKHO CaMO MIPU CHBMECTHO M3JTH-
3aHe Ha masapa.

Ha mazapa xnueHTHTE OIEHABAT MPOAYKTH-
T€ 1Mo HAOOP OT XapaKTEPUCTUKHU, KOUTO TPsIO-
Ba Jla OTTOBApAT HA TEXHUTE OYaKBaHMS. 3a 3e-

JIeHUYyIIUTE U30paxMe 6 XapaKTePUCTUKH, KOUTO
MIPOU3BOJMTEIIUTE ONpeIerxa M0 CICTHHUS Ha-
quH (BUXK Qur. 5).

Huckure pasxomu 3a mMpoM3BOACTBO Ca Haud-
Ba)KHaTa MPOAYKTOBA XapaKTEPUCTHKA, KOETO
MOKa3Ba, 4e OOJIIMHCTBOTO OT KJIMEHTUTE Ca
YYBCTBHUTEIIHH MO OTHOIIICHHE HA I[eHATA.

Bb3MokHOCTTA 332 ChXpPaHEHHE Ha MPOIY-
KTa € Ha BTOPO MSCTO TI0 BaXKHOCT, KaTO TOBA
M3UCKBAHE CE IMOCTaBs OCHOBHO OT THPrOBIIU-
Te Ha eapo. ['onemMuHaTa Ha MPOAYKTUTE € Tpe-
Tara 1Mo BaKHOCT MPOJAYKTOBA XapaKTEPHCTHKA.
[penmounTa ce MPOAYKIIMS C MO-EAPH Pa3MEPH,
a MPEINIOUYUTAHUSITA Ca PE3YJTaT OT ThPCEHETO
Ha KpaitHuTe norpedutenn. Popmara Ha IPoy-
KTHUTE ¢ Ba)KHA 3a OJIU30 MMOJIOBUHATA OT 3aMnTa-
HUTE MIPOU3BOJMTEIN Ha 3eeHYyIH. ThpcsT ce
3eJICHYYIU ¢ MpaBuiIHA GopMa, KOeTo € ocoode-
HO Ba)KHO 3a T1a3apa Ha CBeXH 3eneHuynu. [1pa-
BU BIICUATJICHUE HUCKATA OIICHKA HA COpPTA U pe-
T'MOHA Ha TPOU3BOJICTBO, KOUTO MOTAT Ja CE M3-
MOJI3BAT 3a OTJIMYaBaHE HA MPOLYKIMS U J100a-
BSIHE HAa CTOMHOCT B TO3WM CMHUCHJI. OUCBHUIHO B
TOBA OTHOIIICHHE CHIIECTBYBAT PE3EPBU, KOUTO

-

~N
pervioH / region H 26
copr varery |+
oopwa /snave | >
Bb3MOMHOCT 3a CbXpaHeHue / storage _ 54
HUCKW pa3xoau 3a npomssoacTeo / low costs m 62
T T T T T
0 15 30 45 60 75 90 )

@ur. 5. XapakTepUCTUKH HA TPOAYKTa
Fig. 5. Product characteristics

Hszmounux: Cobcmeeno ankemno npoyugane. / Source: Own survey.
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TpsiOBa 1a OBIAT OMOI30TBOPEHH C MOIXOISIITN
MapKETUHTOBU CTPATETUHU.

3eJIeHYyKOITPOU3BOAUTEIUTE MTPEIarat Ham-
YeCTO MPOMYKT 0e3 Mapka U B HACUITHO ChCTOS-
HUE, KOETO KOPECIIOHIUpPa ¢ KOHCTATAIUATA, Ue
HUCKHUTE Pa3XO/U Ca Hali-BakKHATa MPOTYKTOBA
xapaktepuctuka. OrpaHU4aBaHETO Ha ICHHOCTH
B TE3U HAIpaBJICHUS 3aTPyIHABAT OTJINYaBaHe-
TO Ha MPOAYKTHTE OT TE3W Ha KOHKYPEHTHUTE U
OCTaBSIT KOHKYPEHIIUSTa OCHOBHO B TIOJIETO Ha
1ieHoBaTa obnact. Bee mak HAKoM 3eJeHdyLH ce
mpejuiarat B ONMAaKOBKHU, Makap Te Ja o0e3mneya-
BaT TO-CKOPO TPAaHCHOPTHU (YHKIIMH U oOpa-
6oTka Ha ToBapute. [lopaay ToBa M3MCKBaHUS-
Ta KbM OIIAKOBKATa Ce MOCTaBST Hal-Be4e OT T0-
CPEIHUIIUTE, C KOUTO 3eMEACIICKUAT TPOU3BOIU-
Ten pabotu. Toa oOsicHsIBa 3aI110 Hail-BaXKHOTO
M3UCKBaHE KbM OMAaKOBKaTa € HeifHaTa 3/IpaBrHa
(ur. 6). YoOCTBOTO CBHILO € U3UCKBAHE, KOETO
Cce LIeHU OT noBeue kineHTu. Crnad uHTepec uma
KbM BBHIITHUS BHJI U MaTepuaja Ha OMaKOBKaTa,
KOETO OT/J[aBa Mo-ci1ada TeKECT Ha eCTEeTUYECKU-
Te GYHKIMU Ha OTIAKOBAHMS MPOIYKT U Oa3Ba-
HE Ha OKOJTHATA Cpea.

Llenoeu pewienusn

llenata e BakHA JCTEPMHHAHTA, OMPEICIIs-
112 THPCEHETO Ha 3eNIeHYyIH. B Ta3u Bpb3Ka pe-
IICHUATA TPsIOBa 1a ObaT B3MMAaHH BHUMATEITHO.
Ha mppBO MsicTO TpsiOBa J1a ce ONMpenesnsT LeHO-
o0pasyBarure (hakTopy, KOUTO OKa3BaT Hak-CuI-
HO BIIMSTHHE BBPXY Hesl. B 3aBHCHMOCT OT CBOSI-
Ta CBHITHOCT (PAaKTOPHUTE CE TPYIHPAT HA BHTPEIII-
HH ¥ BBHIITHU, KaTO cMe n30paiu 1o JBa (akTo-
pa ot Bcsika rpyna. Berpemnu ¢akropu ca cede-
CTOMHOCTTA Ha TIPOIYKTA U XapaKTEPUCTUKUTE Ha
MPONYyKTa (KOUTO OsIXa TUCKYTUPaHH). A ApyraTta
rpyna— BBHITHUTE (JaKTOPH, BKITIOUBA KOHKYPEH-
ysiTa U mocpenHunuTe. VIMEeHHO KOHKYpPEHITHS-
Ta ce ONpe/eNs Karo BOACHIMAT LEHOOOpa3yBall]
(aktop Ha mazapa Ha 3eneHuyiu (pur. 7). Cebe-
CTOWHOCTTA CBIIIO UMa CBOETO 3HAYCHHUE, TIOPAIIH
(axTa, 4ye TPYHO TPOU3BOIUTEIN OU MPHEI IIeHa,
KOSITO HE TO Y/IOBJIETBOPSIBA 110 OTHOIIIEHHE Ha IO~
KpHBaHe Ha ITPOU3BOJICTBEHNTE MY pa3xonu. Karo
1510 aHKETHPAHUTE JIUIIA OLCHSIBAT BUCOKO M 4™
¢akropa. Han nomoBrHara oT 3alUTaHUTE CIIOJIE-
JISIT, Y€ T B3eMAT IIPEIBHI IIPH OTIPEIEIIsTHE [IeHa-
Ta Ha CBOMTE MPOIAYKTH.

-

\

N
BbHWeH BKUA,/ design H 23
maTtepman / material _ 35
zapasuHa / durability 68
1 1 1 1 1
0 15 30 45 60 75
J/

®wur. 6. I3uCKBaHMS KbM OITAKOBKUTE HA MPOMYKTUTE

Fig. 6. Product packaging requirements

Hzmounux: Cobcmeseno ankemno npoyusane. / Source: Own survey.
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VYIpaBIeHCKUTE peleHus], CBbP3aHu C OIpe-
JeTIsSIHE 1IeHaTa Ha IPOyKTUTE, Ca BaXKHU 3a I10-
noOpsiBaHe Ha (PMHAHCOBUS CTaTyC HA 3eMeIe-
CKOTO CTOIAaHCTBO M HEMPEKBCHATO CE TBHPCAT
HAYMHM 32 HEWHOTO TMoBHMIIaBaHe. BpemeTo Ha
M3JIM3aHE Ha Ma3apa U KaueCTBOTO Ha MPOAYK-
[UATA ca Hah-pa3lo3HABAEMUTE BH3MOKHOCTH
TOBA Jla C€ peau3upa Ha MPaKTHKA.

[smocTHOTO MOBHUIIaBaHE Ha (PUHAHCOBHUTE
IIPUXOAM Ha 3eMEIEICKOTO CTOMAHCTBO Ype3 1ie-
HOOOpa3yBaHETO € Bb3MOXHO P IIpUJIaraHe Ha
LIEHOBa AUCKpUMUHAIMS. Makap Haii-o01I0 11e-
HaTa Jia ce OIpeieNisl CIIope/ CE30HHOCTTA U Bpe-
METO Ha M3JIM3aHE Ha ras3apa, 3eJIEHIYKOIpPOU3-
BOJUTENH MPHUJIAraT JUCKPUMHUHALMOHHH LIEHH
3a KOJIMYECTBO U 3a pa3dacoBka. OT apyra cTpa-
Ha, MICTOTO Ha JOCTaBKa U YCJIOBHTA Ha IJia-
II[aHE HE CE M3IO0JI3BaT MHOTO aKTUBHO 3a OIlpe-
JeTIsTHE Ha TUCKPUMHUHAIIMOHHY [ICHH.

IlIpomoyuonnu pewienusn

KomyHukanusara Mexay 3eMeNesiCKUTE CTO-
MAHCTBA U KJIIMEHTUTE CE€ OCBILECTBSIBA YpE3 pa3-
HOOOpa3HH cpeficTBa. Te3u cpefcTBa MPeCTaBIs-
BaT CTPYKTypaTa Ha KOMyHHKAIIHOHHATA TIOJIUTH-
Ka ¥ ITPU B3€MaHE Ha PELICHHE 3eMEIEIICKUSAT CTO-
MaHUH BHUMATETHO MPELEHsBa MOI3UTE U pa3Xo-
JUTE OT TAXHOTO M3Mon3Bane. Hali-akTuBHO ce u3-

TIOJI3BaT JIMYHUTE MPOAAKOH, THiA KaTo MO Bpeme
Ha KOHTaKTa ¢ KyIyBaya 3eMe/ICJICKUST ITPOU3BO-
JIUTEN TIPSICTaBs CBOSITA MPOMYKITUS U CTOMAH-
CTBOTO cu. JInunuTe Mpoaaxon ca Haii-u3Moi3Ba-
HU TIpU JIOTOBapsiHE C THPTOBIUTE HA €IpO U TO-
CpeHUIINTE, a CaMO MHOTO MaJjKa 4acT ca Haco-
YEeHU KbM KpalHUTE TOTpeOuTEH (MMPOoaaxon Ha
npedHO), (pur. 7). BeamoxxHOCTHTE 32 KOMYHHKa-
1Us1, KOUTO MHTEPHET MPEOCTaBs, CE U3MOJI3BAT
OT 28 3eMeIeNICKY TPOU3BOAUTENHN, KOETO CIOpENT
HAac € MOALICHSIBAHE Ha TOBA MOIMYJISPHO CPECTBO
3a OBp3 U €BTUH IpeHoc Ha uHpopmarms. Orre
T0-MaJjIKa 9acT OT aHKETHPAHHUTE JIMIIA U3TO0JI3BAT
MEUHTE Ha THProBIUTE (OpOIITypH, CIIOTOBE, HIC-
IJIeH), 32 Jia TOMYJISIPU3UPAT CBOUTE MPOIYKTH.
[leyatHure U3gaHUs CHIIO ca crado MOMysSpHH,
CrelMaI3UPaHUTe BECTHULU U CIICAHUS CEe 13-
TIOJI3BaT OT OTPAaHUYCH KPBI' OT MPOU3BOIUTEIIH.
OpraHu3npaHeTo Ha JEMOHCTPALIMY WITH KYITyBa-
YH J]a C€ KaHAT Ha MACTO, 32 JIa C€ 3arO3HAsT C
MIPEAUMCTBATa Ha MPOU3BOICTBOTO, CE€ U3MOI3BAT
Haii-cmabo. Bee mak TpsioBa ja otyereM, e ToBa
CPEIICTBO 32 KOMYHHKAIIHSI M TOJISIM TTOTSHITHAIT
JIa BB3/ICHCTBA BBPXY KYITyBa4a U € HAJIOKUTEITHO
B OBbI€IIIE /1a CE U3MOII3BA OT 3eMEICTICKUTE MPOU3-
BOIUTENH (ur. 8).

Bakna yact npu koMyHUKalMsTa C KyIyBa-
YHTe € J1a e Mpeaje TOocIaHne, KOeTo J1a Ch3-

-~

.

\
XAPAKTEPUCTUMENTE Ha NpoaykTa / A
I 53
product characteristics
T T T T
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@ur. 7. DakTOpyU NPH ONPEIEIISIHE HA LIEHA HA TPOJYKTUTE
Fig. 7. Factors in determining the price of products

HWszmounux: Cobcmeeno ankemno npoyugane. / Source: Own survey.
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Jiajie JKeJIaHue U Ja IpeAU3BUKa JeHCTBUE 3a 110-
Kynka. ToBa nocianue TpsaOBa aa e 6a3upaHo Ha
OIpEeAETICHN TPOAYKTOBH XapaKTEPUCTUKHU, KO-
TO Ca OTVIMYMUTEINHHU, U CE€ Pa3IiIekIaT KaTO KOH-
KYpPEHTHH MpeIuMCcTBa. TpH XapaKTEpPUCTUKU
CE M3I0JI3BAaT HAW-YECTO — BKYCOBUTE KayecTBa
Ha IPOJYKTa, BBHIIHUAT BUJ U ce0ECTOMHOCTTA

(ur. 9). 3emenenckuTe MPOU3BOIUTENH T'H KOM-
OWHUpAT, 32 J]a OTrOBapsT HAa OYaKBaHUSTA Ha
KymyBaunTe. CrabusT UHTEpeC Ha KYITyBaunuTe
10 OTHOILIEHHE Ha OMAKOBKUTE, pa3(hacoBKUTE U
copTa Ha 3eJICHUYIIUTE MPOBOKUpPA T Ma ObIaT
3HAYUTEITHO MO-PSIIKO M3MOI3BaHH B KOMYHHUKa-
uUsITA.

AemorHcTpauuum f demonstrations

nucrtosumK / leafleat

BECTHMLLM M CcnrcaHmsa / papers and
magazines

MeaumK Ha TeprosumTe / media of
traders

mHTepHeT / internet

NuuHK Nnpoaaxbu / personal sells

13

28

73

T
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Our. 8. CpeacTBa 32 KOMYHHKAITUS C KJIMEHTA
Fig. 8. Means of communication with the customer

Usmounux: Cobcmeeno ankemno npoyusane. / Source: Own survey.
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pazdacoska / unit of product 16
onaxoBKa / package 20
cebectoitHocTTa / costs 49
BbHLIEH BUA,/ appearance 53

BKYCOBW KauyecTBa Ha nNpojykTa/ taste b6
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@ur. 9. XapaKTepUCTUKU Ha MTPOAYKTA, U3MOI3BAHHU TP KOMYHHKAIUS C KJIHEHTA
Fig. 9. Product characteristics used in communication with the customer

Usmounux: Cobcmeeno ankemno npoyusane. / Source: Own survey.
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KOoMyHHKHPaHETO C KYIyBauUuTe € WHIUBHU-
JyajieH TPOIEC W 3eMEICIICKUTE MPOU3BOIMTE-
JM TO M3ITBJIHSBAT caMOCTOsITeTHO. ToBa e Xa-
pakTepHO 3a 77 OT aHKETUPAHUTE ITPOU3BOIAUTE-
71 uK riosede ot 80% He ce BKIII0YBAT B 00U
KOMYHHUKAI[HOHHU KaMIIaHUU C IPYyTH ITPOU3BO-
nutend. OChIECTBIBAHETO Ha CHBMECTHHU KO-
MYHHKAIIMOHHU JIEWHOCTH € BB3MOXKHOCT Ja Ce
CHIDKAT Pa3XOAWTE TIO TSIXHOTO M3ITBJIHEHHE, a
CBIIO W Ja ObAAT MPOo(eCHOHATHO HU3IIBIHEHU
4ype3 HaeMaHe Ha CIIeIMATM3UPaHy areHIIUH, Ha-
MIPUMED, WK JIUIIA C OIUT B 00JIaCTTA. 3eJICHYY-
KOITPOU3BOJMUTEIINTE 3aJIeNAT (PHHAHCOBH CpEJI-
CTBa 32 KOMYHHKAIIHS, KaTO HAl-9e€CTO TEXHUST
15171 B obmute pasxonu e 10 10%. CeiectByBatT
obave u ciyvau (4 OT aHKETUPAHUTE), TIPU KOU-
TO TO3M 571 IOPH HAAXBBPIIS 25%, KOETO TO OIl-
pelenst KaTo 3HaYMTENEH 3a 3eMe/ielickara Mmpo-
TYKITHSL.

[pu ynpaBienue Ha KOMyHUKAIHUTA C Ma3a-
pa 3eMeJIeNICKUTE CTOMAaHCTBA IPUJIAraT OCHOBHO
cTparerus ,,0yTane”, KOITO € HaCOUeHa KbM I10-
CPEIHUIIUTE B MapKETUHTOBHS KaHaJ, KaTo IO
TO3HW HAauWH TPOAYKTHT ce m30yTBa KbM Kpaii-
HUTE noTpeduTeny. Ta3u cTparerus € OCHOBHA
nopaju (akra, 4e 3eJICHUyKOIPOU3BOIUTEITUTE
paboTAT MPEAMMHO C THPrOBIY HA €IPO U HE U3-

MOJI3BaT CPE/CTBA, 3a J1a UACHTUDHUIIPAT CBOU-
T€ TMPOAYKTH TIpel KpalHus moTpeduten. Aj-
TE€pHAaTUBHATa CTpATErus ,,TeryieHe” ce Mpuiara
OT MHOT'O MaJIKO Ha Opoi IPOU3BOTUTEINH, KaTo
py Hest 00EKT Ha KOMYHHMKHUpPAHE ca KpaHUTe
MoTpeduTeNH, cpell KOUTO TpsiOBa Jja ce CTUMY-
JMpa UHTEPEC J1a ThPCAT MPOAYKTA B ThPrOBCKa-
Ta MpPCXKa NI JUPCKTHO Aa I'o 3aKyIIAT OT IIPOo-
HU3BOAUTCIIA.

Jlucmpuoyyuuonnu pewenus

[pennaranero Ha 3eNEHYYIM C€ W3BBPIIBA
9pe3 JUPEKTHU MPOAAKOH B Upe3 MOCPESTHUIIH.
Paszbupaemo e nensT Ha mpopaxouTe 4pes3 Io-
CPEIHUIM J]a HAJXBBPIIS 3HAYMTEITHO TO3M Ha
nupekTHuTe npogaxoun (Buxk ¢ur. 10). Crnenu-
(ukara Ha IpOAyKIKATA (MaJIKa TPAHHOCT) U Ha
MIPOU3BOJICTBEHUSI TIPOIIEC (ToJIeMU 00eMHU, 3a Ja
€ PEeHTa0UITHO) HajlaraT Jia ce M3MoJI3BaT mocpe-
JTHHIIA, KOUTO OBP30 Ja MPHUIBUKBAT MIPOLYKTA
KBbM KpaiHUS MIOTPEOUTEN U J]a IIOEMaT PUCKA OT
TO3H TIPOIIEC.

PesynraTute mokassar, 4e 3a Ja JOCTUTHAT
70 TIOTPEOUTENIS, 3eJICHUYKOIPOU3BOIUTEIUTE
M3MO0JI3BAT TUCTPUOYITUOHHH KaHAIU C pa3jiny-
Ha abikuHa (ur. 11). B vag ¥ ot ciayuyauTte ce
M3MOJ3BAT IBJITH KaHAIH 32 JOCTAaBKa, BKJIIOU-
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®Owur. 10. OTHOCUTENEH AT Ha HAYMHUTE 33 peau3aius Ha MPOITYKTUTE
Fig. 10. Relative share of how products are implemented

Hszmounux: Cobcmeeno ankemno npoyugane. / Source: Own survey.

83



Mapremuneosu detinocmu Ha ObA2APCKUMe 3e1eHUYKONPOU3B00umen

BAIllM JIBE MEXJIMHHH 3BEHA (THProBell Ha eIpo
WM TIPEKYTIBaY, ¥ ThProBell Ha qpeOHo). Maiko
ca TIPOM3BOIUTEIUTE, KOUTO CKBCSIBAT BEpHUTa-
Ta Ha JocTaBka. OCHOBHATA YacT OT MPOAYKIIU-
ATa Ce peajr3upa Ha MsICTO — OT MOJIETO UITH Ha
nasapy Ha Ipou3BoauTend. Upe3 JOCTaBKH /10
MarasvHU WM PECTOPAHTH CE pealiu3upa Mall-
Ka 4acT OT NMPOM3BEJCHATa MPOMAYKIIHS, MaKap
TO3M Ta3ap Ja UMa MepCreKTHBA Jla Ce pa3BUBa.
Cai0 Taka cnabo ce MpakTUKyBa U MpeaiaraHe
Ha MPOAYKIIMS Ha Ma3apy 3a IJI0I0BE, 3eJIeHYY-
IIY ¥ 1[BETS B TOJIEMHUTE I'PaJioBe — IpyTa yino0-
Ha (popma 3a TUCTPUOYIHS Ha TOTOBATA TPOAYK-
M.

3emeIeTICKUTEe TIPOU3BOIUTENN paboTAT Hali-
YeCTO C MOCPEAHUIM, KOETO Hajlara ja ce mpa-
BU CEJICKIUs Ha mocpeaHunure. Hali-uecto us-
TMIOJI3BAHUTE KPUTEPUH ca (PMHAHCOBHUTE — IICHA-
Ta 1 yciuoBusaTa Ha uamane (pur. 12). C Buco-
Ka CTENeH Ha BaYKHOCT CE€ OLCHSBA U KOPEKTHO-
TO OTHOLIEHUE HA TIOCPETHUKA KBM ITPOU3BOIU-
TEJIS.

Konmpon na mapkemunzoeume pewienus

Jpyr BaxkeH MOMEHT OT YMPaBJICHCKUTE
(GYHKIIMKM Ha 3€MEACJICKUSI CTOMAHUH € OCh-
IIECTBSIBAHETO HAa KOHTPOJ BHPXY PE3yITaTH-
T€ OT B3€TUTE MAPKETHUHIOBH PEIICHUS, Thil
KaTo TMPHU TAXHOTO M3I'bIHEHHE HENPEKbCHATO
BB3HUKBAT NIPOMEHU M HEOUAKBAHH CHUTYaI[UU.
3a menTa € HEOOXOAMMO Jla C€ CICIN PEeaKIusi-
Ta Ha Ma3apHara cpea v Jia ce Kopurupa mnasap-
HOTO ITOBCJCHHC HA 3€MEHICIICKOTO CTOIIAHCTBO.
Bceeku npousBoauTen € HAJIOKUTETHO Aa Ipa-
BU aHAJU3 Ha pe3yJTaTUTE OT CBOSITA CTOIAH-
CKa JerHOCT. AHKETaTa IoKa3Ba, Ue Hal-4ecTo
TaKbB aHAJIU3 CE TIPABU U3ISLJI0 CAMOCTOSITEITHO,
0e3 y4yactue Ha BpHIIHM Jnna (ur. 13). B pen-
KM CJIy4Yad pe3yJITaTUTE Ce aHAJIU3UpaT ¢ KoJje-
T'Yl WJIA C KCIICPTH.

JloGpoTo ympaBieHHe Ha MapKETHHTOBUTE
pelIeHust € Bb3MOXHO, aKo ce 0a3upa Ha KOH-
TPOJI BBPXY H3IIBIHEHUETO, KOMTO BKIIIOYBA:
aHaJIU3 Ha MPONaXOWTe;, aHAJIU3 HA PEHTAOUII-
HOCTTA; aHAJIM3 Ha MPOU3BOJICTBEHUTE Pa3XOJIH;

s
npouseoauTes - TbProBel, Ha eapo -
Tbprosey Ha ApedbHO - KpaeH
noTpebtuTten/ producer-wholeseller-
retail-consumer
NPou3BOAUTE/ - MPEKYNBAY HAa MACTO -
Tbprosey Ha ApebHO - KpaeH
noTpebuten / producer-agent-retail-
consumer

nponssoanTen - 3apeeHMe - KpaeH

consumer

npoussoauTen - Tbprosey, Ha ApebHo -
KpaeH noTpebuten / producer-retail-
consumer

npoussBoAuTen - KpaeH notpebuTten [
producer-consumer

-

notpebuten/ producer-restaurants- .

0
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Our. 11. /IpokrHA Ha AUCTPUOYTOPCKUS KaHAI

Fig. 11. Distribution channel length

Hzmounux: Cobcmeeno ankemno npoyusane. / Source: Own survey.
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4 ™
ueHa / price 72
90
NOMB/AHUTENHUM yCyTru / YC/N0BMA Ha nnaujade /
supplementary services term of payment
31 72
HKOPEeKTHO OTHOLWEeHue /
good interaction 62
. >y
@ur. 12. Kputepuu 3a n300p Ha HOCPEAHUK
Fig. 12. Criteria for selecting an intermediary
Hzmounux: Cobcmeeno ankemno npoyugane. / Source: Own survey.
4 N\
Aa, cekcnept / 4a,
yes, with expert nocpesaHuka /
10% yes, with trader
6%
Aa, C Konern
[yeas, with
colleagues
17%
Aaa,
CaMOCTOATE/THO
/ yes,
independantly
\_ 67% )

@ur. 13. AHanu3 Ha pe3yATaTUTE OT U3IIBJIHEHUTE OU3HEC AeHHOCTH
Fig. 13. Analysis of the results of completed business activities

Hzmounux: Cobcmeseno ankemno npoyygane. / Source: Own survey.

aHalu3 Ha OW3HEC B3aMMOOTHOILIECHHSTA; aHa-
JIM3 Ha MOTPEOUTENCKUTE HAIIacu M MpeaodHn-
TaHUS; U T.H.

[lpu oceinecTBsiBaHE HAa TOMOOEH KOHTPOI
TpsiOBa Ja ce cra3Ba MPUHIUITET CUCTEMHOCT Ha
KOHTpOJIa, T.€. TOW J1a € HEMPEKbCHAT MPOLEC U

na ce 6a3upa Ha JOCTaThYHA TI0 00EM M JOCTO-
BepHa nH(opMaIus. TakbB KOHTPOI MOXKE Ja Ce
OCBIIIECTBSBA CaMO, aKO 3eME/IEIICKOTO CTOMaH-
CTBO M3TPaJH CBOSI MApKETUHIOBa MH(OpMAITH-
onHa cuctema (MUC), kosTo 11e akymynupa u
HeoOxouMarTa (WJIM TOHE 4acT OT Hest) uHpop-
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Mapremuneosu detinocmu Ha ObA2APCKUMe 3e1eHUYKONPOU3B00umen

Manud 3a M3BBbPHIBAHC HA CTPATCIMYCCKU aHa-
JIN3 Ha cpeliaTa 3a AbJITOCPOUCH IIEPUOI.

3akjoueHue

N3nb1HEHNETO HA MAPKETUHIOBU JEMHOCTH
MOTBBPK/IaBa CTPEMEXKa HaA 3€JICHYYKOIIPOU3-
BOJMTEIIUTE 3a Ma3apHa OPUEHTAIINS HA TEXHUS
Oun3Hec. AHAJIM3BT JIaBa OCHOBAHHME J1a CE HAIIpa-
BSIT CJICIHUTE M0-BayKHU U3BOJIU, CBBP3AHU C Ha-
YUHUTE HA W3I'BJIHEHUE HA MAPKETHUHIOBH JIEH-
HOCTH:

- 3eNeHYyKOIPOU3BOIUTEIINTE pa3uuTaT Ha
CBOMTE KOJIETU U JJOCTaBYMIIUTE CH HA CYpPOBH-
HU 3a HabaBsHE HA MHPOPMAIUS 33 TTA3apPHUTE
TCHICHIINY;

- OCHOBEH KpuTEpHil MpU ONpelessiHe Ha
JIOCTaBYMK Ha CYpOBHMHHM 3a MPOU3BOACTBOTO €
[IeHaTa;

- Karo Haii-Ba’kHa IpOAYKTOBAa XapaKTEPUC-
THKa CE ONPEIENAT HUCKUTE PA3XOAU 3a IIPOU3-
BOJICTBO Ha €MHHUILIA IPOAYKT;

- Karo naii-cunen menooOpasysainy (hakTop
Ce pa3Mo3HaBa KOHKYPEHIIMATA Ha Ma3apa, Koe-
TO 3aTPyAHSIBA IPOBEXKAAHETO HA CAMOCTOATEII-
Ha IICHOBA ITOJIUTHUKA;

- ['oroBa mpoaykuus ce peajnsupa Hail-yec-
TO 4pe3 IBJITY BEPUTH 3a peau3alius, KaTo Ipu
n300pa Ha MOCPETHUITY BOACIIH ca IieHaTa U Ha-
YHHET Ha MJaIIaHe;

- 3eJIeHUyKOITPOU3BOAUTEINTE U3IIOI3BAT JINY-
HUTE MPOIAKOHN KaTO OCHOBHO CPENICTBO 33 KOMY-
HHUKAaIs C KITMSHTUTE CH.

Bb3 ocHOBa Ha HanpaBEeHUTE U3BOAU MOMKEM
nIa 00001IUM, Ye MPUIIOKESHUETO Ha MapKeTHH-
TrOBUS NOAXOJ B YIIPABJIECHUETO HA 3€MEIEIICKU-
T€ CTOMAHCTBA M3UCKBA MO-100po pa3dupane Ha
CBIIIHOCTTA HA MapKeTHHTa KaTo ¢uocodus 3a
yIpaBJIeHHE Ha OM3HEca, KaKTO U Ch3/1aBaHe Ha
CTPYKTYypa 3a IUIAHUPAHE, U3IBbJIIHEHUE U KOH-
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TPOJI HA MAPKETUHTOBUTE JIEMHOCTHU. Te3u Haco-
KM 3a TI0100psiBaHe HA MAPKETUHTOBH JIEHHOCTH
TpsiOBa 1a ObIAT CHOOPA3CHH ChC CIICITUPHIHU-
T€ XapaKTepUCTUKH (TTpoduiia) HA 3eTCHUYKOII-
POU3BOIUTENNTE.

Hacrosimara myOnaukamusi ce MOAKpPEens: OT
HanunonanHa Hay4yHa mporpama ,,31paBOCiiOB-
HHU XpaHWU 3a CHUJIHA OMOMKOHOMHUKA W KayecT-
BO Ha xuBOT* Ha MOH, omoOpena ¢ PMC Ne
577/17.08.2018 r.
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